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PMG. PROVEN. 

PMG delivers Proven Digital Transformation. And we’d like to prove it to you— with an exclusive 

PMG Proof of Concept (POC). At no cost to you, we’ll work with you to build a prototype solution 

based on your requirements. Experience the power of the PMG Digital Business platform and  

the speed of low-code application development firsthand.  

 

WHAT’S THE CATCH? 

There is none. There is no obligation to purchase the PMG Digital Business Platform at the end  

of the POC. We’re that certain that we’ll demonstrate the value of PMG within 30 days. 

In our POC, we provide 

 A cloud-hosted instance of PMG’s Digital Business Platform for 30 days 

 Up to 3 connectors to prove out integrations for your prototype 

 40 hours of implementation consulting resources 

And we will deliver 

 A working prototype of your use case 

 

WHAT DO WE NEED FROM YOU? 

A desire to maximize the value of your investment and deliver positive outcomes. To ensure  

a successful POC, we ask you for 

 A defined, funded project scheduled to begin in the next few months for which a vendor  

has not yet been selected  

 Access to the business process owner to clarify requirements 

 A commitment to engage in daily status calls with PMG and to provide rapid responses  

to information requests 

 Involvement by your project’s key stakeholders and executive sponsor to maximize  

return on the POC 

 

LET’S GET STARTED! 

Let us show you how fast and easy digital transformation success can be. Then you can  

show your executive sponsor how you’re driving value for the business in a matter of weeks. 

PMG solutions frequently deliver up to 80% reductions in processing time that translate into  

real efficiency gains and hard ROI. During the course of the POC, PMG will help identify your  

process bottlenecks and will even identify other potential projects that will deliver value. 

Let’s get started right away! 

Contact us at 866.764.6381 or sales@pmg.net 

We provided several  

competitors the challenges 

we were facing.  

PMG was the only provider  

to configure a solution  

specific to our needs,  

illustrating how the  

solution would work.  

This effort showed us  

how PMG would value  

us as an actual customer, 

and we were sold. 
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